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Item 2.02 Results of Operations and Financial Condition.

On February 23, 2026, Allison Transmission Holdings, Inc. (“Allison”) published an earnings release reporting its financial results for the three
months and year ended December 31, 2025. A copy of the earnings release is attached as Exhibit 99.1 hereto. Following the publication of the earnings
release, Allison will host an earnings call on February 23, 2026, at 5:00 p.m. ET on which its financial results for the three months and year ended
December 31, 2025 will be discussed. The investor presentation materials that will be used for the call are attached as Exhibit 99.2 hereto.

On February 23, 2026, Allison posted the materials attached as Exhibits 99.1 and 99.2 on its website (www.allisontransmission.com).

As discussed on page 2 of Exhibit 99.2, the investor presentation contains forward-looking statements within the meaning of the federal securities
laws. These statements are present expectations and are subject to the limitations listed therein and in Allison’s other Securities and Exchange
Commission filings, including that actual events or results may differ materially from those in the forward-looking statements.

The foregoing information (including the exhibits hereto) is being furnished and shall not be deemed “filed” for purposes of Section 18 of the
Securities Exchange Act of 1934, as amended, or otherwise subject to the liabilities of that section, nor shall it be deemed incorporated by reference in
any filing under the Securities Act of 1933, as amended, except as expressly set forth by specific reference in such filing.

Item 9.01 Financial Statements and Exhibits.

(d) Exhibits:

Exhibit

Number Description

99.1 Earnings release dated February 23, 2026.

99.2 Investor presentation materials dated February 23, 2026.

104 Cover Page Interactive Data File (embedded within the Inline XBRL document).



SIGNATURES

Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the
undersigned hereunto duly authorized.

Allison Transmission Holdings, Inc.

Date: February 23, 2026 By: /s/ Eric C. Scroggins

Name: Eric C. Scroggins
Title:  Chief Legal Officer and Assistant Secretary



Exhibit 99.1
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Allison Transmission Announces Fourth Quarter and Full Year 2025 Results
* Record fourth quarter and full year Net Sales in the Outside North America On-Highway end market
* Continued strength in the Defense end market, with full year Net Sales of $267 million, a year over year increase of 26 percent
* Full year Net Income of $623 million, 21% of Net Sales
* Full year Adjusted EBITDA of $1,130 million, 37.5% of Net Sales, a year over year increase of 140 basis points
* Completed acquisition of the Dana Off-Highway business on January 1, 2026, creating a premier, global industrial leader in high-

performance mobility and work solutions

INDIANAPOLIS, February 23, 2026 — Allison Transmission Holdings Inc. (NYSE: ALSN) today reported full year 2025 net sales of $3 billion
with Adjusted EBITDA margin of 37.5 percent and net cash provided by operating activities of $836 million.

David S. Graziosi, Chair, President and Chief Executive Officer of Allison commented, “Although 2025 presented meaningful macroeconomic
challenges, we remained disciplined and focused on the factors within our control. With a prioritization of cost management and execution aligned with
end markets demand conditions, our full year results demonstrate the resilient earnings power of our business in difficult and uncertain operating
environments. For the full year, we achieved an Adjusted EBITDA margin of 37.5 percent and generated Adjusted free cash flow of $661 million.”

Graziosi continued, “Earlier this year, we announced the completion of our acquisition of Dana’s Off-Highway business, a transformational moment in
Allison history. With the combination of these two industry-leading businesses, we have significantly expanded both our presence in the global mobility
market and our portfolio of high-quality and reliable products, creating a platform that will continue to deliver strong financial performance from both
organic and inorganic growth. While completing this acquisition last year, we remained committed to our capital allocation priorities, including
repurchasing $328 million of our common stock, representing 4 percent of outstanding shares.”

Full Year and Fourth Quarter Financial Highlights*

Net sales for the year were $3,010 million. Year over year results were led by:
* A 26 percent increase in net sales in the Defense end market principally driven by the continued execution of our growth initiatives

* A $14 million increase in net sales in the Outside North America On-Highway end market, leading to record full year net sales of $507 million,
principally driven by higher demand in Europe and South America and price increases on certain products, partially offset by lower demand in
Asia

Net income for the year was $623 million. Diluted EPS for the year was $7.33. Adjusted EBITDA, a non-GAAP financial measure, for the year was
$1,130 million. Net cash provided by operating activities for the year was $836 million. Adjusted free cash flow, a non-GAAP financial measure, for the
year was $661 million.

*  The fourth quarter and full year 2025 financial results included in this press release do not reflect the impact from the acquisition of Dana's Off-
Highway business.



Net sales for the quarter were $737 million. Year over year results were led by:

* A 6 percent increase in net sales in the Outside North America On-Highway end market, leading to record fourth quarter net sales of $131 million,
principally driven by higher demand in Europe

* A7 percent increase in net sales in the Defense end market principally driven by the continued execution of our growth initiatives
Net income for the quarter was $99 million. Diluted EPS for the quarter was $1.18. Adjusted EBITDA, a non-GAAP financial measure, for the quarter

was $265 million. Net cash provided by operating activities for the quarter was $243 million. Adjusted free cash flow, a non-GAAP financial measure,
for the quarter was $169 million.

Full Year and Fourth Quarter Net Sales by End Market

2025 Year over Year Q42025 Year over Year
End Market Net Sales ($M) Variance ($M) Net Sales (SM) Variance ($M)
North America On-Highway $ 1,540 (6] 212) $ 361 $ 58)
Outside North America On-Highway $ 507 $ 14 $ 131 $ 7
Global Off-Highway $ 53 $ 52) $ 12 (6] 4)
Defense $ 267 $ 55 $ 73 $ 5
Service Parts, Support Equipment & Other $ 643 (6] 20) $ 160 (6] 9)
Total Net Sales $ 3,010 (6] 215) $ 737 $ 59)

Fourth Quarter Financial Results

Gross profit for the quarter was $354 million, a decrease of $19 million from $373 million for the same period in 2024. The decrease in gross profit was
principally driven by lower volumes and unfavorable direct material costs, partially offset by price increases on certain products and lower
manufacturing expense. Gross margin for the quarter was 48 percent, an increase of 110 basis points year over year.

Selling, general and administrative expenses for the quarter were $110 million, an increase of $26 million from $84 million for the same period in 2024.
The increase was principally driven by the Dana Off-Highway business acquisition-related expenses of approximately $26 million.

Engineering — research and development expenses for the quarter were $44 million, a decrease of $10 million from $54 million for the same period in
2024. The decrease was principally driven by reduced product initiatives spending to align costs and programs across our business with end markets
demand conditions.

Net income for the quarter was $99 million, a decrease of $76 million from $175 million for the same period in 2024. The decrease was principally
driven by a $29 million loss associated with impairment of long-lived assets and $26 million of expenses related to the acquisition of Dana’s
Off-Highway business and lower gross profit.

Net cash provided by operating activities was $243 million, an increase of $32 million from $211 million for the same period in 2024. The increase was
principally driven by lower cash income taxes, reduced engineering — research and development spending and lower operating working capital funding
requirements, partially offset by lower gross profit and payments for the Dana Off-Highway business acquisition-related expenses.

*  The fourth quarter and full year 2025 financial results included in this press release do not reflect the impact from the acquisition of Dana's Off-
Highway business.



Full Year 2026 Guidance
For full year 2026, we are providing the following guidance:
. Consolidated net sales in the range of $5,575 to $5,925 million
. Net sales for the Allison Transmission segment in the range of $3,025 to $3,175 million
. Net sales for the Allison Off-Highway Drive and Motion Systems segment in the range of $2,550 to $2,750 million

. Consolidated net income in the range of $600 to $750 million, subject to the completion of purchase price accounting associated with the
acquisition of the Off-Highway Drive and Motion Systems segment

*  Net income guidance includes approximately $70 million of one-time, pre-tax expenses associated with the separation, integration
and restructuring of the Off-Highway Drive and Motion Systems segment. Including one-time costs, the Allison Off-Highway
acquisition is expected to be accretive to net income and Diluted EPS in 2026

. Consolidated Adjusted EBITDA in the range of $1,365 to $1,515 million

. Consolidated net cash provided by operating activities in the range of $970 to $1,100 million, including approximately $55 million of
one-time cash outlays associated with the acquisition of the Off-Highway Drive and Motion Systems business unit

. Consolidated capital expenditures in the range of $295 to $315 million, including one-time separation and integration capital expenditures
of approximately $45 million

. Consolidated Adjusted free cash flow in the range of $655 to $805 million

Conference Call and Webcast

The Company will host a conference call at 5:00 p.m. EST on Monday, February 23, 2026 to discuss its fourth quarter 2025 results. The dial-in phone
number for the conference call is +1-877-425-9470 and the international dial-in number is +1-201-389-0878. A live webcast of the conference call will
also be available online at https:/ir.allisontransmission.com.

For those unable to participate in the conference call, a replay will be available from 9:00 p.m. EST on February 23 until 11:59 p.m. EST on March 9.
The replay dial-in phone number is +1-844-512-2921 and the international replay dial-in number is +1-412-317-6671. The replay passcode is 13757957.

About Allison Transmission

Allison Transmission (NYSE: ALSN) is a global leader in high-performance mobility and work solutions built for the needs of the modern industrial
world. Allison operates through two business units: Allison Transmission and Allison Off-Highway Drive & Motion Systems. Headquartered in
Indianapolis, Indiana, USA, the Company manufactures solutions which offer industry-leading value propositions across vital sectors such as
infrastructure, mining, energy, agriculture, construction, transportation and national security. For over 110 years, Allison has been recognized as a
reliable partner of choice, keeping essential industries moving anytime, in over 150 countries around the world. For more information,

visit https://allisontransmission.com.

Forward-Looking Statements

< 2 <, 2 ¢

This press release contains forward-looking statements. The words “believe,” “expect,” “anticipate,” “intend,” “estimate” and other expressions that are
predictions of or indicate future events and trends and that do not relate to historical matters identify forward-looking statements. You should not place
undue reliance on these forward-looking statements. Although forward-looking statements reflect management’s good faith beliefs, reliance should not
be placed on forward-looking statements because they involve known and unknown risks, uncertainties and other factors, which may cause actual
results, performance or achievements to differ materially from anticipated future results, performance or achievements expressed or implied by such
forward-looking statements. Forward-looking statements speak only as of the date the statements are made. We undertake no obligation to publicly
update or revise any forward-looking statement, whether as a result of new information, future events, changed circumstances or otherwise. These
forward-looking statements are subject to numerous risks and uncertainties, including, but not limited to: the significant costs we are expected to incur in
connection with the integration of the Off-Highway Drive & Motion Systems business (the “Acquired Off-Highway Business”) of Dana Incorporated
(“Dana”); our ability to successfully integrate the Acquired Off-Highway Business and its operations in the expected time frame; our ability to realize all
of the anticipated benefits from the integration of the Acquired Off-Highway Business and its operations and to effectively manage our expanded
operations; our participation in markets that are competitive; our ability to prepare for, respond to and successfully achieve our objectives relating to
technological and market developments, competitive threats and changing customer needs, including with respect to electric hybrid and fully electric
commercial vehicles; increases in cost, disruption of supply or shortage of labor, freight, raw materials, energy or

* The fourth quarter and full year 2025 financial results included in this press release do not reflect the impact from the acquisition of Dana's Off-
Highway business.



components used to manufacture or transport our products or those of our customers or suppliers, including as a result of geopolitical risks, natural
disasters, extreme weather events, wars and public health crises such as pandemics; global economic volatility; general economic and industry
conditions, including the risk of prolonged inflation and recession; labor strikes, work stoppages or similar labor disputes, which could significantly
disrupt our operations or those of our principal customers or suppliers; the highly cyclical industries in which certain of our end users operate;
uncertainty in the global regulatory and business environments in which we operate; the concentration of our net sales in our top five customers and the
loss of any one of these; cybersecurity risks to our operational systems, security systems or infrastructure owned by us or our third-party vendors and
suppliers; the failure of markets outside North America to increase adoption of fully automatic transmissions; the success of our research and
development efforts, the outcome of which is uncertain; U.S. and foreign defense spending; risks associated with our international operations, including
acts of war and increased trade protectionism and tariffs; the discovery of defects in our products, resulting in delays in new model launches, recall
campaigns and/or increased warranty costs and reduction in future sales or damage to our brand and reputation; our ability to identify, consummate and
effectively integrate acquisitions and collaborations; and risks related to our indebtedness.

Use of Non-GAAP Financial Measures

This press release contains information about Allison’s financial results and forward-looking estimates of financial results which are not presented in
accordance with accounting principles generally accepted in the United States (“GAAP”). Such non-GAAP financial measures are reconciled to their
closest GAAP financial measures at the end of this press release. Non-GAAP financial measures should not be considered in isolation or as a substitute
for our reported results prepared in accordance with GAAP and, as calculated, may not be comparable to other similarly titled measures of other
companies.

We use Adjusted EBITDA and Adjusted EBITDA as a percent of net sales to measure our operating profitability. We believe that Adjusted EBITDA and
Adjusted EBITDA as a percent of net sales provide management, investors and creditors with useful measures of the operational results of our business
and increase the period-to-period comparability of our operating profitability and comparability with other companies. Adjusted EBITDA as a percent of
net sales is also used in the calculation of management’s incentive compensation program. The most directly comparable GAAP measure to Adjusted
EBITDA is Net income. The most directly comparable GAAP measure to Adjusted EBITDA as a percent of net sales is Net income as a percent of net
sales. Adjusted EBITDA is calculated as the earnings before interest expense, net, income tax expense, amortization of intangible assets, depreciation of
property, plant and equipment and other adjustments as defined by Allison Transmission, Inc.’s, the Company’s wholly-owned subsidiary, Second
Amended and Restated Credit Agreement. Adjusted EBITDA as a percent of net sales is calculated as Adjusted EBITDA divided by net sales.

We use Adjusted Free Cash Flow to evaluate the amount of cash generated by our business that, after the capital investment needed to maintain and
grow our business and certain mandatory debt service requirements, can be used for repayment of debt, stockholder distributions and strategic
opportunities, including investing in our business. We believe that Adjusted Free Cash Flow enhances the understanding of the cash flows of our
business for management, investors and creditors. Adjusted Free Cash Flow is also used in the calculation of management’s incentive compensation
program. The most directly comparable GAAP measure to Adjusted Free Cash Flow is Net cash provided by operating activities. Adjusted Free Cash
Flow is calculated as Net cash provided by operating activities, after additions of long-lived assets.

Attachments

» Condensed Consolidated Statements of Operations

* Condensed Consolidated Balance Sheets

» Condensed Consolidated Statements of Cash Flows

* Reconciliation of GAAP to Non-GAAP Financial Measures

* Reconciliation of GAAP to Non-GAAP Financial Measures for Full Year Guidance

Contacts

Jackie Bolles

Executive Director, Treasury and Investor Relations
ir@allisontransmission.com

(317) 242-7073

Media Relations
media@allisontransmission.com
(317) 694-2065

*  The fourth quarter and full year 2025 financial results included in this press release do not reflect the impact from the acquisition of Dana's Off-
Highway business.



Allison Transmission Holdings, Inc.
Condensed Consolidated Statements of Operations
(Unaudited, dollars in millions, except per share data)

Net sales

Cost of sales

Gross profit

Selling, general and administrative
Engineering - research and development
Loss associated with impairment of long-lived assets
Operating income

Interest expense, net

Other income (expense), net

Income before income taxes

Income tax expense

Net income

Basic earnings per share attributable to common stockholders

Diluted earnings per share attributable to common stockholders

Three months ended Years ended
December 31, December 31,
2025 2024 2025 2024
$ 737 $§ 796 $3,010 $3,225

383 423 1,547 1,696
354 373 1,463 1,529
110 84 380 336
44 54 174 200

29 — 29 1
171 235 880 992
(25) 21) (92) (89)

1 (4) 16 (6)

147 210 804 897
48 (35 (181)  (166)

$ 99 § 175 § 623 § 731
$1.19 $ 203 $ 742 $ 840
$1.18 $ 201 §$ 733 § 831

* The fourth quarter and full year 2025 financial results included in this press release do not reflect the impact from the acquisition of Dana's Off-

Highway business.



ASSETS
Current Assets
Cash and cash equivalents
Accounts receivable, net
Inventories
Other current assets
Total Current Assets
Property, plant and equipment, net
Intangible assets, net
Goodwill
Other non-current assets
TOTAL ASSETS

LIABILITIES

Current Liabilities
Accounts payable
Product warranty liability
Current portion of long-term debt
Deferred revenue
Other current liabilities

Total Current Liabilities

Product warranty liability

Deferred revenue

Long-term debt

Deferred income taxes

Other non-current liabilities

TOTAL LIABILITIES

TOTAL STOCKHOLDERS’ EQUITY

Allison Transmission Holdings, Inc.
Condensed Consolidated Balance Sheets
(Unaudited, dollars in millions)

TOTAL LIABILITIES & STOCKHOLDERS’ EQUITY

December 31, December 31,
2025 2024

$ 1,495 $ 781

333 360

316 315

89 82

2,233 1,538

862 803

794 822

2,075 2,075

118 98

$ 6,082 $ 5,336

$ 190 $ 212

34 31

5 5

34 41

197 217

460 506

50 36

103 95

2,885 2,395

557 501

160 152

4,215 3,685

1,867 1,651

$ 6,082 $ 5,336

*  The fourth quarter and full year 2025 financial results included in this press release do not reflect the impact from the acquisition of Dana's Off-

Highway business.



Condensed Consolidated Statements of Cash Flows

Net cash provided by operating activities

Net cash used for investing activities (a)

Net cash provided by (used for) financing activities
Effect of exchange rate changes on cash

Net increase (decrease) in cash and cash equivalents
Cash and cash equivalents at beginning of period
Cash and cash equivalents at end of period

Supplemental disclosures:

Income taxes paid

Interest paid

Interest received from interest rate swaps
(a) Additions of long-lived assets

Allison Transmission Holdings, Inc.

(Unaudited, dollars in millions)

Three months ended

Years ended

December 31, December 31,
2025 2024 2025 2024
$ 243 § 211 $ 836 $ 801
(76) 77) (184)  (147)
425 (140) 57 (427)
1 (1) 5 (1)

593 7) 714 226
902 788 781 555
$1,495 § 781 $1,495 §$ 781
$ (6) $ (40) $ (107) $(190)
S (33) $ (33) $ (120) $(124)
$ — $ 2 8§ 6 §$ 12
$ (74 $ (75 $ (175 $(143)

*  The fourth quarter and full year 2025 financial results included in this press release do not reflect the impact from the acquisition of Dana's Off-

Highway business.



Allison Transmission Holdings, Inc.
Reconciliation of GAAP to Non-GAAP Financial Measures
(Unaudited, dollars in millions)

Three months ended Years ended
December 31, December 31,
2025 2024 2025 2024

Net income (GAAP) $ 99 $ 175 $ 623 $ 731

plus:

Income tax expense 48 35 181 166

Depreciation of property, plant and equipment 30 29 117 111

Interest expense, net 25 21 92 89

Amortization of intangible assets 2 2 7 10

Acquisition-related expenses (a) 26 — 64 —

Loss associated with impairment of long-lived assets (b) 29 — 29 1

Stock-based compensation expense (c) 7 6 27 26

Unrealized (gain) loss on marketable securities (d) (1) 1 (12) 9

UAW Local 933 contract signing incentives (e) — — — 14

Pension plan settlement loss (f) — — — 4

Other (g) — 1 2 4
Adjusted EBITDA (Non-GAAP) $ 265 $ 270 $1,130 $1,165
Net sales (GAAP) $ 737 $ 796 $3,010 $3,225
Net income as a percent of Net sales (GAAP) 13.4% 22.0% 20.7% 22.7%
Adjusted EBITDA as a percent of Net sales (Non-GAAP) 36.0% 33.9% 37.5% 36.1%
Net cash provided by operating activities (GAAP) (h) $ 243 $ 211 $ 836 $ 801
Deductions to reconcile to Adjusted free cash flow:

Additions of long-lived assets (74) (75) (175) (143)
Adjusted free cash flow (Non-GAAP) (h) $ 169 $ 136 $ 661 $ 658
(a) Represents acquisition-related expenses (recorded in Selling, general and administrative), primarily consulting and legal fees, related to the

acquisition of the Dana Off-Highway business (the “Acquisition”).

(b) Represents a charge associated with the impairment of long-lived assets related to the production of certain electrified products.

(c) Represents stock-based compensation expense (recorded in Cost of sales, Selling, general and administrative, and Engineering — research and
development).

(d) Represents unrealized (gains) losses (recorded in Other income (expense), net) primarily related to an investment in the common stock of Jing-Jin
Electric Technologies Co. Ltd.

(e) Represents non-recurring incentives (recorded in Cost of sales, Selling, general and administrative, and Engineering — research and development)
to eligible employees as a result of International Union, United Automobile, Aerospace and Agricultural Implement Workers of America Local
933 represented employees ratifying a four-year collective bargaining agreement effective through November 2027.

(f)  Represents a non-cash settlement charge (recorded in Other income (expense), net) for a pro rata portion of previously unrecognized pension plan
actuarial net losses associated with the pension risk transfer of a portion of our salaried defined benefit pension plan obligations to a third-party
insurance company.

(g) Represents other adjustments as defined by the Second Amended and Restated Credit Agreement dated as of March 29, 2019 as amended.

(h) Net cash provided by operating activities (GAAP) and Adjusted free cash flow (Non-GAAP) include $17 million and $47 million of payments for

expenses related to the Acquisition for the three months and year ended December 31, 2025, respectively. There were no payments for expenses
related to the Acquisition in either of the three months or year ended December 31, 2024.

*  The fourth quarter and full year 2025 financial results included in this press release do not reflect the impact from the acquisition of Dana's Off-
Highway business.



Allison Transmission Holdings, Inc.
Reconciliation of GAAP to Non-GAAP Financial Measures for Full Year Guidance
(Unaudited, dollars in millions)

Net income (GAAP)

plus:
Income tax expense
Depreciation & Amortization (a)
Interest expense, net
Acquisition-related expenses (b)
Stock-based compensation expense (c)
Restructuring & One-Time expenses (d)

Adjusted EBITDA (Non-GAAP)

Net cash provided by Operating activities (GAAP)

Deductions to reconcile to Adjusted free cash flow:
Additions of long-lived assets (¢)

Adjusted free cash flow (Non-GAAP)

(a) Includes estimate of incremental depreciation and amortization from purchase price accounting of $65 million to $75 million

Guidance
Year Ending
December 31, 2026
Low High
$ 600 $ 750

160 220
275 255
220 210
50 40
30 20
30 20
S1365 S1515
$ 970 $1,100
$ (315) $ (295)
$ 655 § 805

(b) Represents acquisition-related expenses (recorded in Selling, general and administrative), primarily consulting and legal fees, related to our

acquisition of the Dana Off-Highway business (the “Acquisition”).

(c) Represents stock-based compensation expense (recorded in Cost of sales, Selling, general and administrative, and Engineering — research and

development).
(d) Includes one-time restructuring costs, minority interest and one-time employee retention costs
(e) Includes one-time acquisition-related investments

* The fourth quarter and full year 2025 financial results included in this press release do not reflect the impact from the acquisition of Dana's Off-

Highway business.
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Q4 2025 Earnings Release

February 23rd, 2026

Scott Mell - CFO & Treasurer
Fred Bohley — Allison Transmission President & COO
Craig Price — Allison Off-Highway President

Dave Graziosi — Chair, President & CEO
f? ": ) Allison



Safe Harbor Statement

The fallowing information contains forwand-Jooking statements. The words “believe.” “expecl,” “anticipate,” “intend,” “astimate” and other ions that are predictions of or indicate future events and rends and
that do not relate 1o histoncal matters. identily forward-looking statements, You should not place undue reliance on these forward-looking stalements, Although Torward-looking statements reflect management's
good faith baliefs, reliance should not be placed on forward-leoking statements because they invalve known and unknown risks, uncertainties and other faciors, which may cause actual results, performance or
achi 1o differ ially from anticipated future results, performance or achievements expressed of implied by such forward-looking statements. Forwarnd-looking statements speak only as of the date the
statements are made, We undenake no obligation 1o publicly update of revise any forwardJooking statement, whether as a resull of new informabion, future events, changed circumstances of otherwise, These
forward-locking statements are subject to numerous risks and uncertainties, including, but not limited to: the significant costs we ase expected o incur in connection with the integration of the Off-Highway Drive &
Motion Systems business (the “Business”) of Dana incorporated; our ability o successfully integrate the Business and its operations in the expeciad time frama; our abiity to realize all of the anticipated benefits
from the integration of the Business and ils oparations and 1o effectively manage our ns: our pariicipation in markets thal are compelitive; our ability to prepare for, respond to and successiully
achieve our objectives relating to technological and market developments, compelitive threals and changing customer needs, including with respect fo eleciric hybnd and fully electic commercial vehicles:
increases in cost, disruplion of supply or shonage of labor, freight, raw materials, energy or components used to manufacture or transport our products or those of our customers or suppliers, including as a result of
geopoltical risks, natural disasters, extreme weather events, wars and publc health crises such as pandemics; global econamic valatility: general economic and industry condilions, including the risk of prolonged
inflation and recession; labor strikes, work sloppages of similar labor disputes, which could signficantly disrupt our eperations of those of our principal customers o supplers; the highly cyclical industies in which
carain of our end users oparate; uncertainty in the global regulatory and business environments in which we operate; the concentration of cur net salkes in our top five customers and the loss of any one of thase:
cybarsacurity rfisks 1o our operational systems, security systems or infrastructure owned by us or our third-party venders and suppliers; the failure of markets outside Morth America to increase adoption of fully
autemalic ransmissions; the success of our research and development edfors, the culcome of which is uncertain; U5, and foreign defense spending: risks associated with our international operatons, including
acts of war and increased trade protectionism and tariffs; the discovery of defects in our products, resulting in delays in new model launches, recall campaigns andior increased warranty costs and reduction in
future sales or damage 10 our brand and reputation; our ability to identify, consummate and affectively integrate acquisitions and collaborations; and risks related to our indebtedness.

Allisen Trangmission cannot assure you that the assumptions made in preparing any of the forward-looking statements will prove accurate or that any long-term financial goals will be realized. Al farward-looking
statemants included in this presentation speak only as of the date made. and Allison Transmission undertakes no obligation te update or revise publicly any such forward-looking statements, whether as a result of
new infarmation, future events, or athenwese. In paricular, Allison Transmission cautions you not 1o place undue weight on certain forward-looking statements pertaining o potential growth opportunities or long-term
financial goats set forth herein, Actual results may vary significantly from these statements.

Allison Transmission's business is subject to numerous risks and uncedainties, which may cause fulure resulls of operations to vary signi y fram thase p herein. Imporant factors that could cause
aclual results to differ materially are discussed in Allison Transmission's Annual Report on Form 10-K fer the year ended December 31, 2024 and Quarterly Repar on Form 10-0 for the quarter ended Septemiber
30, 2025,

@ Allison
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Non-GAAP Financial Information

We use Adjusted EBITDA and Adjusted EBITDA as a percent of net sales to measure our operating profitability. We believe that
Adjusted EBITDA and Adjusted EBITDA as a percent of net sales provide management, investors and creditors with useful measures of
the operational results of our business and increase the period-to-period comparability of our operating profitability and comparability
with other companies. Adjusted EBITDA as a percent of net sales is also used in the calculation of management's incentive
compensation program. The most directly comparable GAAP measure to Adjusted EBITDA is Net income. The most directly
comparable GAAP measure to Adjusted EBITDA as a percent of net sales is Net income as a percent of net sales. Adjusted EBITDA is
calculated as the earnings before interest expense, net, income tax expense, amortization of intangible assets, depreciation of property,
plant and equipment and other adjustments as defined by Allison Transmission, Inc.’s, the Company's whaolly-owned subsidiary,
Second Amended and Restated Credit Agreement. Adjusted EBITDA as a percent of net sales is calculated as Adjusted EBITDA
divided by net sales.

We use Adjusted Free Cash Flow to evaluate the amount of cash generated by our business that, after the capital investment needed to
maintain and grow our business and certain mandatory debt service requirements, can be used for repayment of debt, stockholder
distributions and strategic opportunities, including investing in our business. We believe that Adjusted Free Cash Flow enhances the
understanding of the cash flows of our business for management, investors and creditors. Adjusted Free Cash Flow is also used in the
calculation of management's incentive compensation program. The most directly comparable GAAP measure to Adjusted Free Cash
Flow is Net cash provided by operating activities. Adjusted Free Cash Flow is calculated as Net cash provided by operating activities,
after additions of long-lived assets.
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— Q4 2025 Performance
— 2026 Guidance

@Alllson

Transmission. 4




Off-Highway Acquisition — Compelling Future Global Growth

Off-Highway acquisition accelerates combined businesses’ current growth objectives while multiplying future global growth opportunities

Key Growth Drivers for Allison as a Premier Industrial Company

Facilities & People

Combined company has a
strong global reach with
more “'Local for Local”
production and markets
Rresence

Seasoned and innovative

leadership team with
histie: obal

employee base

Manufacturing in best-cost
countries and adapting to
global market dynamics

= 1

* including
~5,000 in Europe, Middle
East and Africa and ~4,500
in Asia Pacific

“Inciuding contractons

Products & Customers.

End markeis revenua
growth leveraging
strateqic localization
near customers

Harmonious propulsion
categores extending

i I existi
and combined Hlo

Salbes growth resulting from

increa of di
dri n comy|

services and work
solutions o currant
cusiomers

Crpportunity to support
u loball

across ABSON'S
aftermarket network

Engineering & Vertical
Integration

tachnology, sarvice and
product developmant
across diverse drivetrain
camponents and work
solutions

Accelerated product
innovation with increased
local IRSD and anganeering
capabililies

Best-in-class SGAA driven
by effective deployment of

Eroader platform ana
furthar inorganic growth
Combined company has
eslablished ME&A playbook
o

end markets

Foolprint and capabiities
provide for

re {1]

Ability and reach to support
i

growth opportunities

Summary Growth Opportunities

Seasoned and innovative leadership team with
sophisticated global employee base increasing in-

regions capabiilies

Combined company has strong global reach and
footprink with mone “Local for Local® production o
meet commaercial and government cusiomaers’
requirements and adapt o global market dynamics

Broader platform enabling further inorganic growth
with established MEA playbook to grow in

established end markets

Key capabilities in software & controls and fully
integrated commercial-duty propulsion solutions

Complementary customer mix provides for potential
cross-seding with enhanced abdty and reach 1o
suppart multiple end markels growth opportunities

Strong procurement, supply chain and logistics
synergies with opporiunities for cost reductions in
current praduct portfolios with increased scale

S

Allison

Transmission



Q4 2025 Performance Summary

(% in millions, except per share data; variance % from Q4 2024)

Net Sales

$737

(7%)

Year-cver-year rosulls wern
drivan kny:

— G parcant incraass in net sales
in the Quitside North Amarica On-
Highway end marked

— 7 parcani incraase in not sales
in the Dederse end market

— 25 percent dedraass in nel
salos in the Giobad Off-Highway
and market

— & parcent decreasa in nel
sabas in the Sorics Pants,
Suppert Equipment & Oiher and
mazkied

— 14 percant dedraasa in el
sabas in the MNorth Amarica On-
Highwiry end market

Net Income

$99

(43%)

Decreass was prncipally deiven
by lossos associated with a 529
million impairmant of kang-fived
assats and $26 milion of
acquisition-relaled expenses and
rwar Gross proil

Adjusted
EBITDA*

$265

(2%)

Dacrease was principally driven
by bowor not salos in tha Morth
America On-Highway end market,
resuitng in lower gross profit
partially offset by reduced
anginaenng - rasearch and
development spending

*See Appendix for the reconciliation from Met Income and Net Income as a percent of Net Sales
**Sea Appendix for the reconciliation from Net Cash Provided by Operating Activities

Adjusted EBITDA
Margin*

36.0%
+210 bps

Adpusied EBITDWA margin
MEraased year-ovaryear despils
nel sates down 7 parcent

Net Cash Provided
by Operating
Activities

$243

+15%

Increase was principally driven by
It sAsh Income 1mas, reduded
engingering — research and
davelopment spending and lowsr
eperating working capial linding
requiraments, partially offset by
It grovas pralit and §17 million
of paymenis for acquisfion-relaied
penSes

S

Adjusted Free
Cash Flow™

$169

+24%

Increass wis principally driven by
highar el cash provided by
operaling activites

Allison

Transmission. &



Q4 2025 Net Sales Performance

(% in millions, variance % from Q4 2024)

End Markets Q4 2025 Variance Commentary
Principally driven by lower demand for Class 8 vocational and medium-
North America On-Hwy $361 (14%) duty trucks, partially offset by price increases on certain products and
markel share gains for hybrid propulsion systems for transit buses
% Outside North America On-Hwy $131 6% Principally driven by higher demand in Europe
ou—,- Global Off-Hwy $12 (25%) Principally driven by lower demand from the energy, mining and

construction sectors outside of North America

m Defense $73 7% Principally driven by the continued execution of our growth initiatives

2. i Principally driven by lower demand for support equipment and

_# 7a Service Parts, Support X : : ;

ﬂ%% Equipment & Other $160 (5%) alun?mum die cast components, partially o‘ffsel by higher demand for
ic = service parts and price increases on certain products

@ Allison
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Q4 2025 Financial Performance

Q4 2025

$ Vari

Variance"

Commentary

Net Sales

Cost of Sales
Gross Profit
Operating Expenses

Selling, General and Administralive

Engineering = Research and
Dovelopment

Impairmant Loss
Total Operating Expenses
Operating Incoma
Interest Expense, net
Other Income, net
Incame Bafore Income Taxes

Income Tax Expense

Nat Income"*
Mol kataime ai & padan! of Nel Sies

Diluted Earnings Per Share

Adjusted EBITDA*

Adfusted EBITDA Margin*

“Wanancs from O4 2024
**Zam Appaecin for the reconciasen from
Mot Incoema and Mat Income &5 & pacant of Nat Sals

8737 ($59) (79%) Principally driven by lower repl 5ades in the Nodh Amarica On-Highway end marked
$383 ($40) (9%)

Principally deiven by kwse voluenos and unfavorabie d teial . pastially offset by i Ucs. and herwed Farl
s354 (slg) tS%) ooy {2g] i VO, WBdl ralerial Coats. Bl 1 Pfica HCTaasad Of ClIERN pF 1S & Faralactunrg
$110 526 3% Increase was principally driven by acquisiion-related experses of appraximately S35 milion

Decrea d educed I iniliatives spending t d t5 and Dusiness wih end markets demand

54‘4 (510) {19%) m:;wnmmnly rivveen by 1 product initiatives ing b2 align cos! [PrOgIATS HCNDSS our ness ma
%29 %29 100% Charge associaled with tha impaiment of long-ived asseds relaled o the production of certain slocirified products.
$183 $45 33%
171 ($64) (27%)
($25) (54) 19%
$1 5 125%
$147 (363) (30%)
($48) ($13) 37%
sﬂg w:?’ Ffﬁ?ﬁ}? Decrease was princpaly diven by 8 529 millon impairment of long-lved assets and 526 miion of acquisiion-related expenses and lower gross profit
$1.18 (50.83) (41%) Descreass was driven by kewer net incoma, pansally offsel by bower lotal diuted shares sutstanding (G4 2025: B4m shares, G4 2024 87m shares)
$265 ($5) (2%)
36.0% A +210 bps

@ Allison
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Q4 2025 Cash Flow Performance

(% in millions, variance from Q4 2024) % Variance % Variance Commentary

Principally dawen by lower cash income taxes, reduced enginearng = research and

Net Cash Provided hy $243 % development spending and lower operating working capital funding requirements,
Operating Activities $32 15.2 partially offset by lower gross profit and $17 million of payments for acquisition-related
expanses
CapEx 574 (31) (1.3%) Principally driven by intra-year timing
Agja uss;eFdloF;*ee $169 $33 24.3% Principally driven by higher net cash provided by operating activities
‘ g T
Dg::z:?‘ﬁ’:‘;o‘;l; IC'IQ'I\:: gI;II::SI 15.9% N/A 130 bps Principally drven by decreased net sales
Net Cl::ehr::tld for $33 52 6.5% In lirve with prios year
Cash Paid for Principally driven by cash tax savings associated with the One Big Beautiful Bill Act and
(icoiie: T $6 ($34) (85.0%)  gecreased taxabia income

@ Allison
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2026 Guidance

($ in millions)

For full year 2026, we are providing the following guidance:

Business Unit Consolidated

$5,575 to $600 to $1,365 to $970 to $295 to $655 to
$5,925 $750 $1,515 $1,100 $315 $805

Allison Off-Highway acquisition expected to be accretive to Net Income and EPS in 2026

$3,025to | $2,550 to

$3,175 $2,750

Allison Allison Off-
Transmission Highway

*Subject o the complaetion of purchase price accounting associabed with the acquisition of the Off-Highway Drive and Motion Systems segment 1 = :' ‘ -A]-]-]-SOH

**Sea Appendix for the Guidance Reconciliation Transmission. 10



2026 End Market Outlook — Allison Transmission

2026 Outlook Commentary

North America
On-Highway

Class B vocational truck demand driven by infrastruciure
spending and megaprojects with medium-duty truck demand
impacted by consumer spending and overall macroeconomic
health

Qutside North
America On-

Ewropean Unlon economic stabilization with penetration
initlatives in Asia Pacific with near-emm impacted by regional
economic diferences while irend of increased aulomaticity

Highway drives long-tarm growth opportunities
Global OH- Equipment utilization remains high in hydraulic fracturing
. applications with mining sirong due lo increased commaodity
Highway prices and global growth initiatives
Giobal defense budgets increasing with Allson product
Defense portfolio expanding global growth opporfunities and sustained

US DoD programs

Service Parts,

-
B 'ﬁ - Support
h‘lj’.g-:;@j‘“‘ Equipment &
Other

Increased fleet ages across multiple seciors and fielded
population outside of warranty impacting global parts outlook
and transmission volume leading 10 support equipment
demand

“Based on 20254 revenue

Global Off-Highway

2%

Service Parts,
Support Equipment
& Other

Outside North
America On-Highway
17%

S

MNorth America
On-Highway

Allison
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2026 End Market Outlook — Allison Off-Highway

2026 Outlook Commentary

Giobal construction markels seeing steadser civil engineering and power-

. Construction & related work with infrastructure investments whie building construction
’ Material remaing weak, parficularly in rate-sensilive residential segments. Glabal |
! Handling rebalance in port activities due to trade tariffs while warehousing and e-

commerce activities drive dermand for fork trucks and material handling.

Growth In low-horsepower equipment in Indla, while high-horsepower
Agricult equipment purchases impacted globally as commedity prices remain kow,
gricuiture driven by ample Supply, white fanmners face below-breakeven marging with
increased input costs

Service Parts,
Specialty & Construction &

# Industrial Large machine projects, industrial culput and manufacturing health aided by Qthet Mt
N nausina tavorable interest rate environment Handling

Mineral prices, including key commadities such as gold, copper and rare-earth
minerals alevated globally, driving demand for equipment

Service Parts,
] ‘9* Specialty & Increased Neet ages across multiphe sectors impacting global parts oullook
e " Other

“Based on preiminary results for the year ended December 31, 2025 for the Altison Off-Highway Dvive and Motion Systems Dusness 1@ Al]-lson-

Transmission. 12
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Appendix

Non-GAAP Financial Information
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Non-GAAP Reconciliations (s

Adjusted EBITDA Reconciliation

Three months ended

Sin millions, Unaudited For the year ended December 31, December 31,

2021 2022 2023 2024 2025 2024 2025
Net income (GAAP) $442 §531 $673 $731 $623 $175 $99
plus:
Income tax expense 130 114 154 166 181 35 48
Depreciation of property, plant and equipment 104 109 109 111 17 29 30
Interest expense, net 116 118 107 29 92 21 25
Amaortization of intangible assets 46 46 45 10 7 2 2
Acquisition-related expenses — — — — 64 — 26
Loss associated with impairment of long-lived assets - - - 1 29 -_— 29
Stock-based compensation expense 14 18 22 26 27 6 7
Unrealized (gain) loss on marketable securities (4) 22 1 9 (12) 1 (1)
UAW Local 933 contract signing incentives _— — —_— 14 _— -_— _—
Pension plan settlement loss -_ - - 4 - - -
Other (4) 3 (3) 4 2 1 —
Adjusted EBITDA (Non-GAAP) $849 5961 51,108 51,165 $1,130 $270 $265
Net sales (GAAP) $2,402 $2,769 $3,035 $3,225 $3,010 5796 $737
Net income as a percent of Net sales (GAAP) 18.4% 19.2% 22.2% 22.7% 20.7% 2.0% 13.4%
Adjusted EBITDA as a percent of Net sales (Non-GAAP) 35.1% 34.7% 36.5% 36.1% 37.5% 33.9% 36.0%

@ Allison
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Non-GAAP Reconciliations oy

Adjusted Free Cash Flow Reconciliation

Three menths ended

$ in millions, Unaudited For the year ended December 31, December 31,

2021 2022 2023 2024 2025 2024 2025
Net cas h provided by operating activities (GAAP) $635 $657 $784 $801 $836 $211 $243
(Deductions)
Long-lived assets (175) (167) {125) (143) (175) (75) (74)
Adjusted free cash flow (Non-GAAP) $460 $490 $659 $658 $661 $136 $169

@ Allison
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Non-GAAP Reconciliations soy

Guidance Reconciliation

Sin millions Guidance
Year Ending December 31, 2026
Low High
Net income (GAAP) ) 600 -] 750
plus:
Income tax expense 160 220
Depreciation & Amortization 275 255
Interest expense, net 220 210
Acquisition-related expenses 50 40
Stock-based compensation expense 30 20
Restructuring & One-Time expenses 30 20
Adjusted EBITDA (Non-GAAP) s 1,365 s 1,515
Net cash provided by Operating activities (GAAP) s 970 s 1,100
Deductions to reconcile to Adjusted free cash flow:
Additions of long-lived assets S (315) S (295)

Adjusted free cash flow {(Non-GAAP) s 655 5 805
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